The Rain and Hail Difference

Livestock Gross Margin (for cattle) | LGM

One Stop Service

Rain and Hail is a “one-stop insurance shop” offering all of the
agricultural insurance products you need to properly protect your
operation, including:
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* Multi-Peril + Farm Property and Casualty
+ Crop-Hail + Commercial Auto
NN R + Specialty crop lines + Farm Umbrella

For more information, visit
www.RainHail.com or contact
your local Rain and Hail Insurance
Professional with the Blue Sign:

0LTH$
89'801$
G901$

m
x
-3
@
o
_-
@
o

peaH Jad

Rain and Hail

m
@
@
o
o
(=]
@
-~

6'621$
08'821$
G9701$

(pap
py Jed 0L§
i

XY 08¢
PoQ 00G'€1$
peay

Jad uibrey
ss0I9

EVLIS
81°96}$
851228
pajoadx3

€1'621$
er'1ELS
891228

pesH
000}

08¢’
peeH 052
peeH 001

£69'702$
Paq 005'ErS-
£6£'812$
082718
Sv0'6r$
86178

The Rain and Hail Family of Companies

Rain and Hail and Agri General Insurance Company .
9200 Northpark Drive + Johnston, lowa 50131 Agricultural Insurance

Rain and Hail
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Livestock Gross Margin for Cattle

(LGM)

About LGM
LGM provides protection against loss of gross margin (market value of cattle
minus feeder cattle and feed costs) on cattle.

LGM covers a decline in cattle prices and/or an increase in feed costs
and/or an increase in feeder cattle prices.

LGM Eligibility

Cattle producers in CO, IL, IN, IA, KS, MI, MN, MO, MT, NE, NV, ND, OH,
OK, SD, TX, UT, WI, WV, and WY feeding cattle in these states are eligible for
LGM (producers must have an ownership share in cattle being produced).

LGM Coverage Levels
Producers can choose deductible amounts from $0 to $150 per head in
increments of $10.

Sales
January  February Mar. Mar. Mar. July
-December  April  [April Nov. Feb. April  [Aug. Dec.
i’:oFcé%\.L May May Dec. Mar. May Sept.  Jan.
June  June Jan. April June Oct. Feb.
July July Feb. May July Nov. Mar.
Aug.  Aug. Mar. June Aug. Dec. April
Sept.  Sept. April July Sept. Jan. May
Oct. Oct. May Aug. Oct. Feb. June
Nov. Nov. June Sept. Nov. Mar. July
Dec. Dec. July Oct. Dec. April Aug.
February ~ March April April Nov. Feb. April Aug. Dec.
-January  May May Dec. Mar. May Sept.  Jan.
mOMO:r‘_" June  June  Jan.  [Aprl  June |[Oct. Feb.
July July Feb. May July Nov. Mar.
Aug.  Aug. Mar. June Aug. Dec. April
Sept.  Sept. April July Sept. Jan. May
Oct. Oct. May Aug. Oct. Feb. June
Nov. Nov. June Sept. Nov. Mar. July
Dec. Dec. July Oct. Dec. April Aug.
Jan. Jan. Aug. Nov. Jan. May Sept.
March April May May Dec. Mar. May Sept. Jan.
-February  yyne  June  Jan.  [Apil  June  Oct. Feb.
m‘;\f)?l‘l’ iy Juy  Feb. May  Muy  [Nov. |Mar
Aug.  Aug. Mar. June Aug. Dec. April
Sept.  Sept. April July Sept. Jan. May
Oct. Oct. May Aug. Oct. Feb. June
Nov. Nov. June Sept. Nov. Mar. July
Dec. Dec. July Oct. Dec. April Aug.
Jan. Jan. Aug. Nov. Jan. May Sept.
Feb. Feb. Sept. Dec. Feb. June Oct.
April May - March June  June Jan. April June  Oct. Feb.
July July Feb. May July Nov. Mar.
moMc;);/. Aug. Aug. Mar. June Aug. Dec. April
Sept.  Sept. April July Sept. Jan. May
Oct. Oct. May Aug. Oct. Feb. June
Nov. Nov. June Sept. Nov. Mar. July
Dec. Dec. July Oct. Dec. April Aug.
Jan. Jan. Aug. Nov. Jan. May Sept.
Feb. Feb. Sept. Dec. Feb. June Oct.
Mar. Mar. Oct. Jan. Mar. July Nov.

*Available on the last business day of the month.

Determining Coverage for LGM

First, determine whether the operation is a yearling to finish, or a calf to
finish. Next, determine the number of cattle to be marketed each month

of the insurance period, then sum the ten monthly expected Gross Margin
amounts and subtract the applicable deductible (ded. per head x sum of
target marketings) to obtain the insurance period Gross Margin Guarantee:

Yearling to Finish
Expected Gross Margin per Head =
(12.50 x Live Cattle)- (7.50 x Feeder Cattle,;)- (50.0 x Corn,,)

+ Calf to Finish
Expected Gross Margin per Head =
(11.50 x Live Cattle )- (5.50 x Feeder Cattle, ;) - (52.0 x Corn )

Insurance
Period

exchange contract months are in BOLD)

Yearling Finishing Calf Finishing Sale§

Closin
Date*

May June -April -~ July July May Nov. Mar.
. Aug. Aug. Mar June Aug Dec. April
Tl?ngw u Sept. Sept. April July Sept. Jan. May
Oct. Oct. May Aug. Oct. Feb. June

Nov. Nov. June Sept. Nov. Mar. July

Dec. Dec. July Oct. Dec. April Aug.

Jan. Jan. Aug. Nov. Jan. May Sept.

Feb. Feb. Sept. Dec. Feb. June Oct.

Mar. Mar. Oct. Jan. Mar. July Nov.

April April Nov. Feb. April Aug. Dec.

June July-May  Aug. Aug. Mar. June Aug. Dec. April
. Sept. Sept. April July Sept. Jan. May
TJ’IY”"- i oct. Oct.  May  Aug.  Oct.  Feb.  June
Nov. Nov. June Sept. Nov. Mar. July

Dec. Dec. July Oct. Dec. April Aug.

Jan. Jan. Aug. Nov. Jan. May Sept.

Feb. Feb. Sept. Dec. Feb. June Oct.

Mar. Mar. Oct. Jan. Mar. July Nov.

April April Nov. Feb. April Aug. Dec.

May May Dec. Mar. May Sept.  Jan.

July August Sept. Sept. April July Sept. Jan. May
_ -June Oct. Oct. May  Aug.  Oct. Feb.  June
23;0"' n Nov. Nov. June Sept. Nov. Mar. July
Dec. Dec. July Oct. Dec. April Aug.

Jan. Jan. Aug. Nov. Jan. May Sept.

Feb. Feb. Sept. Dec. Feb. June Oct.

Mar. Mar. Oct. Jan. Mar. July Nov.

April April Nov. Feb. April Aug. Dec.

May May Dec. Mar. May Sept.  Jan.

June June Jan. April June Oct. Feb.

August September  Oct. Oct. May Aug. Oct. Feb. June
-y Nov. Nov. June  Sept.  Nov. Mar. July
ggp??v' I Dec. Dec. July Oct. Dec. April Aug.
Jan. Jan. Aug. Nov. Jan. May Sept.

Feb. Feb. Sept. Dec. Feb. June Oct.

Mar. Mar. Oct. Jan. Mar. July Nov.

April April Nov. Feb. April Aug. Dec.

May May Dec. Mar. May Sept.  Jan.

June June Jan. April June Oct. Feb.

July July Feb. May July Nov. Mar.

t = base time; t-2 = base - 2 months; t-4 = base - 4 months; t-5 = base - 5 months, t-8 = base - 8 months

LGM Coverage Period and Restrictions

Closing

Date*
Sept.

No cov.
in Oct.

Oct.

No cov.
in Nov.

Nov.

No cov.
in Dec.

Dec.

No cov.
in Jan.

12 insurance periods per calendar year.
Target marketings can't be insured in the first month of the period.

Price risk protection lasts for eleven months (ex: Jan. 31 sales
closing date covers Feb. [no cov. in Feb.] - Dec.).

Price guarantees are based on futures prices and are set the last
business Friday of each month.

Sales period begins the last business Friday of each month until
8:00 p.m. the following evening.

Covers up to 5,000 head during any eleven month insurance
period and up to 10,000 head per crop year.

Insurance
Period

Yearling Finishing Calf Finishing

October- Nov. Nov. June Sept. Nov. Mar. July
August Dec. Dec.  July Oct. Dec.  April  Aug.
Jan. Jan. Aug. Nov. Jan. May Sept.
Feb. Feb. Sept. Dec. Feb. June Oct.
Mar. Mar. Oct. Jan. Mar. July Nov.
April April Nov. Feb. April Aug. Dec.
May May Dec. Mar. May Sept. Jan.
June June Jan. April June Oct. Feb.
July July Feb. May July Nov. Mar.
Aug. Aug. Mar. June Aug. Dec. April
November  Dec. Dec. July Oct. Dec. April Aug.
- September  Jan, Jan. Aug. Nov. Jan. May Sept.
Feb. Feb. Sept. Dec. Feb. June Oct.
March Mar. Oct. Jan. Mar. July Nov.
April April Nov. Feb. April Aug. Dec.
May May Dec. Mar. May Sept.  Jan.
June June Jan. April June Oct. Feb.
July July Feb. May July Nov. Mar.
Aug. Aug. Mar. June Aug. Dec. April
Sept. Sept. April July Sept. Jan. May
December  Jan. Jan. Aug. Nov. Jan. May Sept.
- October  Fep, Feb.  Sept. Dec.  [Feb.  June [Oct
March Mar. Oct. Jan. Mar. July Nov.
April April Nov. Feb. April Aug. Dec.
May May Dec. Mar. May Sept. Jan.
June June Jan. April June Oct. Feb.
July July Feb. May July Nov. Mar.
Aug. Aug. Mar. June Aug. Dec. April
Sept. Sept. April July Sept. Jan. May
Oct. Oct. May Aug. Oct. Feb. June
January Feb. Feb. Sept. Dec. Feb. June Oct.
-November March  |Mar " [Oct.|[Jan. Mar, July Nov.
April April Nov. Feb. April Aug. Dec.
May May Dec. Mar. May Sept. Jan.
June June Jan. April June Oct. Feb.
July July Feb. May July Nov. Mar.
Aug. Aug. Mar. June Aug. Dec. April
Sept. Sept. April July Sept. Jan. May
Oct. Oct. May Aug. Oct. Feb. June
Nov. Nov. June Sept. Nov. Mar. July

This institution is an equal opportunity provider and employer.



